Top 10 Seller Tips

Tip # 1

Price your home correctly.  It sounds easy, but it is not.  Gathering sales data from public sources is one way.  Another way is to hire a REALTOR( to research the Multiple Listing Service and give you the results.  You may contract with the agent for the service—from $500 - $1000, depending upon the length of time to prepare.  The best advice, don’t overprice your home…While it is overpriced, the people who would have looked at your home do not, because it is out of their price range.  When you finally lower the price, they have already bought another home.

Tip # 2

Sell your home during a Seller’s market—a time when there are more Buyers in the market that there are homes to purchase.  That makes your home more valuable.  .  In a Buyer’s market it is harder to sell the home yourself, because there are more homes than Buyers, and they won’t go to the trouble of trying to find your home.

Tip#3

Market the home yourself, if you have the time to learn how to use existing resources in your area.  There are many private local organizations that offer assistance.  If you cannot devote the time needed, better to contract with a Broker and utilize the Multiple Listing Services of your local realtor association.

Tip#4

If you use the services of a REALTOR-Broker, use one with a good track record with experience.  Check the support from the Brokerage staff and the advertising materials/vehicles used by the company.  Ask questions regarding marketing strategy and project management of details.

Tip#5

Prepare your property for sale.  It must look as nice as it can look.  Get rid of clutter, clean and repaint with neural colors.  Open window treatments, clean all glass/light fixtures, and update dated areas, especially bathrooms.   Make it shine, shine, shine.

Tip#6

Especially in a Buyer’s market, consider Seller financing.  You can ear a considerably higher interest rate that the regular market offers for traditional savings.  Since the second mortgage gets paid after the first mortgage, it makes sense to check the financial background of the buyer and demand a substantial down payment to protect against the risk of foreclosure.

Tip #7

Study and learn as much as you can.  You can do anything a REALTOR can, if you have the time, talent and inclination to do the work needed.  You need to know enough to be on control of the process, or hire someone to help you with the process.

Tip#8

Study up and learn which real estate forms to use, contracts, disclosures, etc.  Or contract with a good real estate attorney to assist you.  Better yet, hire a professional REALTOR who is trained to know which forms to use, when to use them and how to fill them out.

It is important to use an attorney whether or not you use a REALTOR.  The combined expertise of the two professionals will provide you with the best protection.

Tip #9

Pre-qualify your Buyers.   Learn the difference between a Buyer who is pre-qualified, pre-approved and approved, subject to certain conditions.  It is important to know that your Buyer can truly afford to buy your property.  Verify all financial information with the Buyers’ lender, or better yet work with a trained REALTOR to verify the financial qualifications of the Buyers with their lender.  

Tip #10

Learn about Fair Housing Laws and how they affect you.  Remember, you may not discriminate against certain protected classes in your advertising.

